bosun’s locker

Professional Opinion

If you're selling, buying, frading, financing or insuring,
e sure to hire @ marne SUrveyOT. by bave walace

cott Grabner's official title is accredited

marine surveyor. As such, he is qualified

to make an informed and unbiosed judg-
ment about the condition of a boeat under
negotiation. Surveyors don't set prices, but
their reports influence the perceived wvalue,
Their goal is to eliminate any structural or
mechanical surprises from the sales process,
and thus contribute to a happy ending for all
imvalved, You should consider a surveyor if the
craft you're buying is 26 feet or more or carries
a substantial price tag.

I recently spent a busy day with Scott as he
took the pulse of o mature 37-foot cruiser at a
Muskegon, Michigan marina. And in the
process, I learned a great deal about surveying.

Who does the callingf

Anyone can have his or her boat surveyed
for any reason, but typically it's the party at
risk who makes the call. That's often the buyer
in a private transaction, but it also could be a
dealer or broker taking a trade-in with an
unknown pedigree. It could even be the seller
in search of a second opinion to help set a
reallstic price. In any case, a flnancing (nstitu-
tion and an insurance carrier are probably
involved—these people hate surprises even
mare than the buyer does.

What do you get for your investmentf

A report should contain specific findings on
every aspect of the boat. This goes far beyond
casual tire-kicking. A good report could run
well over a dozen pages of relentless detail and
contakn photos.

Unlike cars, which have a fairly one-
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